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Summary of Contents

The ULTIMATE Buyers Guide is a short and sweet guide which 
highlights some important steps in the home buying process. It 
touches on a points such as: important does and don’ts, getting to 

know each other, pre-approvals, estimating closing costs, the 

attorney review and inspection process and a sample calendar of 

the timeline between contract and close!  You’ll also find tips for 
your final walk-through, closing day, and a few  testimonials from 
past satisfied clients!

If you’d like to receive blank samples of standard legal documents 
that you’re sure to come across during this process, please just 

ask.  Some of these documents include: purchase offer, sellers 
disclosure, affiliate disclosure, agency disclosure and a lead paint 
disclosure.  It’s always a good idea to become familiar with 

documents that you will be asked to sign at a later date.

If you find this guide helpful, please send me a quick note via 

email with your comments!  My email is ListWithLiz@kw.com.



First things first

I’m really looking forward to helping you find that perfect home! 

As I’m sure you’re hoping and expecting, home shopping is exciting and a lot of 
fun! But it can also be stressful and aggravating at times. 

Which is why I’m giving you this... 

If you’re like most buyers, you probably want to just get out there and see homes, 
right!? (And, of course we will!) 

But please give this a quick read and refer back to it throughout the process of 
buying your home. 

While this guide won’t get into every little detail about the process (I’ll be taking 
care of a lot of things behind the scenes which you’ll never need to worry 
about)... 

...it does get into some things you should know about, which will save you time, 
effort, money, and heartache. 

Again, I’m looking forward to working with you, and thanks for choosing to work 
with me! 



Have you ever wondered if you need to pay your real 
estate agent when you buy a home? If so, you’re not 
alone. Lots of people aren’t sure how it all works. 

Here’s the short answer: When you buy a house with 
me as your agent, you don’t have to pay me a dime. 
At least not in the sense of you writing out a check to 
me or my company. However, I will get paid. 

It’s kind of confusing, right? If you’re not paying 
me...then who is? 

It comes from the seller. 

So the question becomes: Why would I work with 
you, for you, and with your best interests in mind, if 
you aren’t paying me? 

Because that’s my responsibility...my fiduciary duty. 

Simple as that! 

It wasn’t always that way, though. It used to be that all 
agents were essentially working for the seller, trying 
to get the highest price they could for the house. 

That’s changed...actually quite a while back. But the 
way agents get paid has not. 

The seller still pays the commissions, even though the 
buyer’s agent is representing the buyer’s interest, not 
theirs. 

See, the compensation I earn comes from the equity 
in the seller’s house. 

In order to sell a house, the owner needs to have 
equity. In other words, they have enough money to 
sell the house for a certain price, pay off any existing 
loans and other costs (like real estate commissions), 
and still walk away with money in their pocket. 

(Yes, they can sell even without equity, but we’re not 
getting into that here. Those are short sales. And, yes, 
even then the buyer’s agent gets paid by the seller, 
even though there’s no equity.) 

Bottom line?

You don’t have to pay me a dime to represent you. 

How does a buyer’s agent get paid?



My goal is to find your dream home as quickly as possible!  To that 
end, I would like to meet up for coffee or drinks.  During the 

meeting, we can discuss your real estate needs, goals and dreams.  
This meeting is really helpful to both you as the buyer, and to 

myself as your Realtor.  It will allow us to get to know each other a 
little better and will ensure that everyone is on the same page.

What are you looking for?

Things We Will Discuss & Information I’ll Be Looking To Obtain



Other things NOT to do:
o Don’t change jobs, become self-employed, or quit your job
o Don’t use credit cards excessively or let current accounts fall behind
o Don’t spend money you have set aside for closing
o Don’t omit debts or liabilities from your loan application
o Don’t buy furniture on credit
o Don’t make large deposits without checking with your loan officer first
o Don’t change bank accounts
o Do not co-sign a loan for anyone

Don’t
Just

Don’t

Don’t Spend A Penny

Don’t
Just

Don’t

...without consulting me or your mortgage advisor! 

When you’re in the process of buying a home, it’s important not to accrue any new debts—especially after 
you’ve been pre-approved! This can (and likely will) affect whether you will actually get the loan you were 
approved for. 

Now, this doesn’t mean you can’t go out to eat, buy groceries, get gas, or spend any other daily, weekly, and 
monthly expenditures you normally have. 

It means... 
§ Don’t go buy a new car (or lease one)... 
§ Don’t go and book a vacation on the credit card (or drain your checking account)... 
§ Don’t even necessarily pay off a large credit card bill! 

There are plenty of other examples I could give, but the bottom line is this... 
Before you spend or commit to any debts between now and when you close on your new home, check with me 
and your mortgage advisor before doing so. 

Some purchases may be absolutely necessary. Some may not even affect a thing. But it’s better to be safe than 
sorry. 

Too many buyers aren’t advised of this and don’t think twice about spending money. Unfortunately, they find 
out the hard way. 



What’s the difference between a Pre-Qualification and a Pre-Approval and does it really make a 
difference when making an offer?  Short answer: YES it makes a big difference!

Who To Call For A Pre-Approval?  You can use anyone, but I highly recommend….

mrizzuto@ahmcloans.com

Joe Bonaduce
(908) 507-6839

dlafever@HomeBridge.comjoseph.bonaduce@movement.com

Manny Rizzuto
(908) 334-7182 cell

David LaFever
(908) 295-1212 cell

To receive a pre-qualification all you need to do is have a conversation 
with a mortgage lender.  They base their pre-qualification simply off 
the information you verbally provide to them.  A pre-approval 
however takes extra steps.  You will have to complete a loan 
application, have your credit report checked, and supply bank 
statements, tax returns and/or pay stubs.  

I highly recommend that all buyers obtain a pre-approval as soon as 
possible. Please consider using one of my recommended mortgage 
representatives listed below.  They all have a track record of getting 
the deal to closing…and that’s not always easy!



Legal	Costs

Inspections

Septic

Home	Inspection

Termite	Inspection

Chimney	Inspection

Radon	Inspection

Oil	Tank	Inspection

Underground	Tank	Sweep

Mortgage

Application	Fee

Survey	Fee

Title	Search

Title	Insurance

Appraisal

Home	Owners	Insurance

Possible	Additional	Expenses

Home	Owner's	Association	Application	Fee

Flood	Insurance	(when	applicable)

2	Months	Of	Tax	Reserves

2	Months	Of	Home	Owners	Insurance	In	Reserves

Mansion	Tax	(homes	over	1	million)

*	this	form	helps	to	approximate	your	closing	costs	but	may	not	be	inclusive

$250	-	$500

$400	-$500

$120	-	$300

$300	-	$600

$		Varies

1%	Of	Purchase	Price	

$		Varies

$		Varies

Varies	

$		Varies

$300	-	$600

Varies	-	Attorney	Can	Provide	Rates

$450	-	$800	Single			/	$150	-	$250	Condo

Buyers Approximate Closing Cost

$1,100.00	-	$1,600.00

$750	-	$1,000

$500	-	$800

$75	-	$250

$250	-$500

$250	-	$600

Elizabeth DelCasale
Realtor, Sales Associate
(908) 285-1842 Cell 
ListWithLiz@kw.com
www.ListingWithLiz.com
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Other possible closing costs:
o HO Association Application Fee
o 2 Months Tax Reserves
o HO Insurance Reserves
o Flood insurance
o Mansion Tax – 1% of purchase price

Did you know…You can ask the 
seller to help with your closing 
costs!  This is something that is 
dealt with during initial contract 

negotiations.   There are limits as 
to how much you can ask for.  Be 

sure to discuss this with your 
mortgage representative.



The attorney review period begins on the first business day after the buyer and
seller sign a purchase offer agreement.

During this review period the buyer and seller can ask through their attorneys
to make changes to the contract.

Also, during this period buyer or seller may cancel the contract for any reason
or even for no reason at all without penalty.

Rick Kiegel
908-704-8888
rick@beachamandkiegel.com

Eric Wasser
908-707-8700
eric@wasserlaw.com

Heidi Shegoski
609 285-3200
hgslaw@gmail.com

After all home inspections are complete the attorneys typically negotiate
between both parties as to what will be repaired, given credit for or
disregarded. If it becomes a stalemate then the realtors typically step in an try
to help everyone come to terms they can all agree with.

It is at this point in the transaction that emotions run very high. The buyers have
now put out a lot of money for inspections and are falling in love with the home
even more. They however don’t want to buy a home with ’issues’. It is also a
difficult time for the sellers to hear that their home isn’t “perfect” and all the

Call
973-255-0369

memories of the ”good times’ come flooding back. Everything becomes very
personal at this point. It’s important to really look at the home and have realistic
expectations as to what a seller will or will not fix.

When you work with me as your buyers agent, I will do my best to help make
this part of the process go as smoothly as possible. I will try to point out
obvious visible issues as well as potential hidden issues that I think may be there
prior to writing a contract. I will also advise you as to what are realistic
expectations in regards to inspection negotiations.

If neither buyer nor seller ask for any changes to the contract within 3 business days after the contract is signed
then the review period is automatically concluded and the contract signed by them is binding.

Once attorney review is concluded, the seller should remove the property from the market and the buyer must
schedule a home inspection and apply for a mortgage.

The 3 business days does not include weekends and holidays and the first day starts to run the day after the
seller signs the contract.

Important note: When an attorney from either side sends a letter asking for changes to be made to a contract,
the attorney review period is automatically extended until the parties come to an agreement as to the requested
changes.

Call
800-581-1887

Call
609-890-9300



Ok, so I’ve told you about some of the steps within the 
buying process.  But what do those steps look like on an 
actual calendar?  I’m so glad you asked!  On the next page, I 

show you an example of what that might look like.  There are 

many things that can change this timeline, but the general 
idea is displayed.  Lower on this page you will also find a list 

of some of the milestones to look for.

Milestones In The Timeline
o Offer accepted by seller
o Attorney review (starts within 3 business days)
o Initial deposit due at end of attorney review
o The mortgage process begins
o Home Inspections and negotiations
o 2nd deposit due
o Line up movers
o Appraisal
o Start Packing
o Ordering of title, survey, deed
o Order homeowner’s insurance
o Schedule transfer utilities to your name
o Final walk-through
o Closing



Switch Utilities

Next Month

This Month

Sample Calendar – Contract To Close
Timeline will vary based on contract terms and attorney review changes.  This is just an example.

Inspection
Issues

Inspections typically must be done and 
request for repairs done within 10 days 

of the end of attorney review

Order the You must tell 
your mortgage 

rep to begin the 
commitment 

process* Tell your mortgage rep

House Appraised

Order the
Tell attorney 

house appraised 
– order title 

search & survey

Order the

Order the

Schedule
Movers

Start Packing Electric
Gas, Water,

Sewer, Garbage
Cable

Telephone
Security

Confirm all 
repairs are done 

& get receipts

Ask to have contractors come to 
inspections to get quotes for any 
changes you want to make after 

you close on the home

Confirm 
Movers

Attorney Review needs to begin 
within 3 business days.  It can take 
days or weeks to conclude.  Once 

it does end then all the other 
items below fall into place.

2nd 
Deposit 

Due
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Final
Walk-through





Closing Day – Such An Exciting Time! 

There will be lots of documents to review and sign, and this isn’t meant to give you a blow-
by-blow description of all of that. The closing agent will review and discuss all of these at 
length. 

But here are a few things you should do before you head to the closing table: 

• Make sure you have a cashier’s check, a certified check, or cash in the amount 
the closing agent calculated to be due at closing. (This will be for the remaining 
amount after your down payment and closing costs are figured in.) 

• Bring proper identification. Usually a photo I.D. (like your license), social security 
card, and/or birth certificate. 

• A blank check for any miscellaneous things that may pop up

• A rested wrist! (You’ll be signing a lot of documents!) 

• A big smile...because you’re about to own and move into your new home! 

After the closing, there will still be a lot going on behind the scenes. Your mortgage, the 
deed, and other legal documents will all be recorded. Once it’s complete, the final 
documents will be mailed to you. 

Of course, I will always be available if you have any questions or concerns, even after the 
closing. Never hesitate to reach out to me! 

And I’ll hope we stay in touch and hope that I’ll be chosen to help you with all of your real 
estate needs in the future...as well as any of your friends or family you refer to me! 



I have a guide for that too!
Just ask me for a copy!

Seller Testimonial…Liz did an outstanding job representing my wife and I in the recent sale of our home. She
provided us with tremendous leverage throughout a challenging process and without her help and proactivity
we could not have achieved the successful outcome we achieved.

Thanks to Liz's help and support, we sold our house in a challenging real estate market on the first day of
showings at the full asking price.

Liz then provided material additional help during the period between going to contract and closing the sale.

She is a true professional and I recommend her without reservation. – Greg presenting my wife Ellis



Buyer Testimonial: “We're so thankful that we had the opportunity to work with Liz in the purchase of our first 
home. While making a big investment such as this, you want to work with someone who is diligent, honest, and 
up front to instill a sense of trust and respect and that is exactly what you get working with Liz. 

Not only was she patient with our long list of wants and needs, but she really went above and beyond in finding 
us our forever home. Liz always made herself available to answer our endless list of questions and concerns at all 
hours of the day from the beginning of the process to the end. She helped us in making sure we had everything 
we needed to make the process as smooth as possible. I would recommend Liz to all of my family and friends 
who are looking to buy or sell their home!!!  – Joe & Brenna (home featured below)

ALL buyers get my dedicated attention to their
specific needs, wants and their bottom line.  I will fight to 

get the best home at the best possible price.  

Thinking Of Moving?
Call me today!
908-285-1842

Somerset
County

Greater
Princeton

Area

Hunterdon
County

My Coverage Area



Elizabeth DelCasale
Realtor, Sales Associate
(908) 285-1842 Cell 
(908) 751-7750 Office
Keller Williams Real Estate
6 NJ-173 Suite 202, 
Clinton, NJ 08899
www.WhoIsLiz.com

“I believe that all clients, regardless of  price point, 
deserve luxury marketing and representation.”

WhoIsLiz.com
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